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We are furnishing as Exhibit 99 to this Report a June 3, 2014 investor presentation.
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Forward Looking Statements and Risk Factors

As used below, “we,” “our” and “us” refer to MGIC Investment Corporation’s consolidated operations or to
MGIC Investment Corporation, as the context requires: “MGIC” refers to our consolidated insurance
operations.

This presentation contains forward looking statements. Our actual results could be affected by the risk
factors included at the end of this presentation. These risk factors may also cause actual results to differ
materially from the results contemplated by forward looking statements that we may make.

Forward looking statements consist of statements which relate to matters other than historical fact, including
matters that inherently refer to future events. Among others, statements that include words such as “believe,”
“anticipate,” “will” or “expect,” or words of similar import, are forward looking statements.

We are not undertaking any obligation to update any forward looking statements or other statements we may
make even though these statements may be affected by events or circumstances occurring after the forward
looking statements or other statements were made. Mo investor should rely on the fact that such statements

are current at any time other than the time at which this presentation was presented.

Mo statement in this presentation should be construed as addressing in any manner (including by omission
or implication) the revised eligibility requirements of the GSEs for private mortgage insurers, including the
capital standards portion. We have begun discussions with FHFA and Fannie Mae and Freddie Mac
regarding revisions to the capital standards portion of such standards and will have no further comment on
the eligibility regquirements until they are made public.




MGIC Investment CorporationOverview

« Whowe are

. The nation’s oldest private mortgage insurer, with insurance in forceof $159.2 billion
. In 1857 Max Karl founded the modern Ml industry and MGIC in Milwaukee, Wi
. 820+ employees, including an experienced sales and undenwriting team covering the U.S. and

other locations

«  Whatwedo

Take firstloss credit position on low down payment residential mortgages

. Reduce cost for borrowers and promote risk-sharing compared to FHA
. Enable private investment in low-down-payment mortgages MGIC
. Provide long term credit enhancement options to investors in mortgages

. Maximizing the amount of new business written while maintaining rational underwriting
guidelines and pricing for appropriate returns forthe credit risk undertaken

« What we are focused on @
MGIC

. Mitigating losses in a professional and responsible manner
. Maintaining or improving industry leading cost advantage




2014 Q1 Highlights

Insurance Companies Holding Company

> Netincome $60 million or
$0.15/share

» 9% fewernew delinquentnotices
receivedin Q114 thanin Q413

#» Repurchased$20 million of 2015
seniordebt

#» Improvedcure rate on new and
seasoneddelinquencies

» 2009 & > vintagesand HARP are 60% # $542 million cash and investments
of total 11F1;
» Rating agencyupgrade
» $5.2 billion of NIW 1)
» MGIC upgradedby Standard
and Poor'sto “BB" from “B” with

positive outlook

» MGIC risk-to-capitalis 15.3:1

» $2.8 billion in loss reserves- average
reserve/delinquentioan ~$28,600 # Holding companyunsolicited

rating upgradedfrom “B-" to “B”

(1) Al referencesin this presentation to insurancein force, risk in force, new insurancewritten do not considerthe effect of reinsuranceexceptwhers noted




MGIC InvestmentCorporation
1st Quarter 2014 Update

» Purchase NIW up year over year

(AILADIRS Snow n 17 MIKAS X o208 Where Inaeated) — Ml Share increasing vs. FHA
NI (tillions ) 4 a5 s 52 -20.0% -  ~18.5% market share within
Met Premium Written 3 249 5 8 -12.3% Industry
Total Revenues 3 29 5 235 -12.7%
Realized Gains 3 1% )] -118. 36 . .
» Reduced claim rate drove the reduction of
Total Revenues esciuding Redized Gas 3 28 5 235 -12.3% incurred |USSES
Incurred Lsses 3 268 5 123 -53.%6
Met Incame (Loss) 8 ™ s = > Paid losses down 27% year over year
Paid Losses 3 4609 5 343 -26.%%%
e ILEEE i S b Default inventory down 27% year over year
Imvestrments fincl. Cashand Cs h BEquialents) 3 61/ 3 LT -17.8%
ikl i ki G e » Net impact of reinsurance in quarter was
~$10 million
Operating Ratios
Loss Ratio (36) 1078 572
, » Most profitable quarter since 2007
Expense Ratio (3) 18.0 187
Statutory Risk to Capital - MGIC 2311 1531

> 351 billion cash and investments (including
$542 million at holding company)

1) Lozs resernves includs the premium deficiency reserve.

Source: Company data




Fewer New Notices & ImprovingCure Rates
Equals LowerInventory

75,000
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Quarterly New Nofices

NODs peak G4 08

Trailing 12 Month Cure/Default Ratio (1)

275,000
255 000
235,000
215,000
185,000
176,000
155 000
135 000

Ending Default Inventory

254,579

Total Default ey,
115.000 Inventory peaks ~1 i
year after NODs EY
85,000 peak
s 91,842
= o F L F = z
E2 28882838280 Nunowaa s
¥ Approximately 85% of Q1 2014 new notices are prior
delinguencies
Delinguent inventory declined 11% in quarter
Claims received down 29% y/ofy
¥ Paid losses down 27% yloly

(1) Traiing 12 month cure/defzultratio is the sum of the last 12 month's cures/ the sum of the last 12 month’s new notices of default




A TransitioningBook of Business
2009 & > + HARP Now 60% of In Force

Risk in Force as of 03/31/2014 Performance Statistics

Flow ;
Primary Delinguent Inventory Q1 2014

Total RIF: $37.5 billion

D — ~2% of Inventory
from 2009-14 Books

28.4%

32%

16.6%

w2004 and Prior « 2005 - 2008 2005 - 2008 HARP w2009 - 2013
=7004 and = =2005 =2006 2007 =2008 w2009 and >

Total

Total RIF: $40.9 billion MNew Motices Received in Q1 2014

~3% of Mew Motices
from2008-14 Books

®2004 and Prior = 2004 - 2008 2005 - 2008 HARP = 2009 - 2013 E2004 and < ®2005 ®2006 2007 =2008 ®2009 and >

Source: Company data

. which has been in run-of isk i fo is before reinsurance.




Loan Modificationsand HARP
Are Performing Well

Risk in Force Risk in Force
313114 313114
Total Primary Book Flow Primary Book
/~ HARPIRTM HARP/RTM

/ 168% 1T

!

HANMP

i
I
!
i
I
|
I

Other Mods !

4% : ~—— Other Mods
g %
I
I
1
I
[
1
i
I
i
[
% Currentat 3/31/2014 ' % Currentat 3/31/2014
(# of loans) i (# of loans)
1
I
[
1
98.5% : 98.5%
1
I
77.8% i 78.2%
69.2% : 71.7%
i
I
[
i
I
!
i
| |
HARP/RTM HAMP Other Mod
HARP/RTM HAMP Caher Mod

Note: Companydata , includes bulk in force, which has been in run-off since 2008, risk in force is before reinsurance
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v Private Ml is less EXPEHSiVE Low Down Payment Ml Market Share ($bn)?

than FHA for low down 100%
payment loans;, 80%
60%
40%
v'"Mls more aligned with GSE 0% "
underwriting guidelines ™ S w0 wn w2 @ o T
213 203 2007
Avg
=PMI O VWA =FHA
Private MI NIW ($bn)* MGIC NIW ($bn)*
00 %35
sini $175 s
$160 -
%140 131 $25 -
$120 - 20
100
80 $15 -
360
40 $10 -
20 -
s_ ¥ v
2010 2011 22 23

2m3 lsl 4 ITMMEI]H

1) Inside Mortgage Finance and MGIC. Subject fo change based upon changes fo LLPAs. I and MIF premivm rafes. and ofher third party costs. Assumes 5220 000 Purchase Poce,
Owner Opcupied 30 Year FRM Rafe of 3 73% for FHA Conventional rafe 3 873 - 4 5%, G3E Adverse Marksf Fes of 25 basis points. GSE Loan Level Pnge Adusfers. FHA Upfronf
PFremium is sdded fo loan amount. A ofther closing costs and fhind parfy fees are fhe same.

2} Inside Morfgage Finance and Gompany Dafa. nof including HARF.




MGIC is Growing Share While
MaintainingCost Advantages

Industry Market Share Highly Efficient and Low Cost Platform 2

nglePremiums

350% - Heavily Promoted RTC back
rsssssssssssssiparsssssisssssssissssssssssssssd below 25:1
40.0%
b 34.5%
o 35.0%
— 30.0% 27.0% 26.7%
25.0%
15.0% 1 20.0% 18.6%
15.0%
10.0%
10.0%
5.0% - 5.0%
0.0%
— - MGIC RDN GNW
Q1 Q2 Q3 Q4 01 Q2 Q3 Q4 Q1 Q2 Q3 04 M
1" 12 13 14
MGIC Q1 14 Expense Ratio 15.7%
—GIC e, Flclian —| 5 —Garworih
= EsmEMIL s G GIARCH s M |

Source:
1) Companydata and Inside Morigage Finance, excludes HARFP
2) ExpenseRatio is full year 2013; for RON, GNWand UG, the expenseratio is for Ml business only from company filings
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Change in Household (millions)

+ Expected 10 year average of
1.2 - 1.4 million households 10 -
1006

il

mh o w2 KHS S
Source: The Joint Center for Housing Studies of Harvard University,

lw  High

formed annually, a majority of 08
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Many BorrowersRequire High LTV Loans

First Time Buyers as Percent of Market

* Down payment cited as one of
the main obstacles to home
ownership

+ ~30% of home purchasers are
1st time home buyers who
typically lack a 20% down

payment
+ ~60% of FTHB put less percent of Mortgage Sales With D fot
rcen Ortgage Sales Wi ownpaymen
than 60”6 dDWﬂ At Least 20 Percent
3 Jan 2014: 37%
38%
I7%
+ ~45% of ALL home buyers e " i
use a down payment of less i HH- ! !
than 20% = ARRNRRNEE | i
] RERRREEN | |
29% [ BERNE | 1 1
g EESsdgieragpagzzengy
4 da 2 8 2 d 3 d3dd dgaaaaa
Qe Qo Q o @ @ Q o Q QO @ Q 2 = 2 o

NNNNNNNNNNNNNNNNN

Source: National Association of Reslttors February and March 2014 Survey




Mortgage Origination Outlook

Mortgage Rates Are Rising,
But Homes 5till Remain Highly \'Hrl dable
Percentage Rates And Index Valies

! = + Environmentfor Private Mi
f oy — Persistency increasing
& b am — Purchasedemand highery/ofy
*1 . — 14% market share at March 31, 2014
8 :: — 38% of low down payment market
1]

FIIFI IR,

* Housingremains affordable
— Rates still quite low

— FHFA Puchase Only Index up 7% @ Feb-14

$2 000
— Nationallythe average supplyis ~5 months
§1.500 — Consumer confidenceremains subdued
1azg M5y 40y
§1.000
Sﬁm . " "
« 2014/20150riginationforecastsrange from
$0 o $1.1to $1.2 trillion
*‘” "&' W *‘” "é’ w@t \’P *‘5’ ® — Higher purchasevolume in 2014 and consensus
qu“‘ P <xb° P qﬂ? ,(«ép market forecast of modest growth for next

several years
= Purchase ~ Refi

Source: Fannie Mae, Freddie Mac, MBA and HUD




Housing Policy and Regulatory Update

Senate and House have introduced different bills that could impact GSEs and FHA

Federal agencies re-proposed QRM rule

FHFA/GSEs expected to issue new MI eligibility requirements in 2014

— New MasterPolicy agreed uponwith GSEs and in processof being implemented

— We have begundiscussionswith FHFA and Fannie Mae and Freddie Mac regarding
revisionsto the capital standardsportion of suchrequirements

NAIC expected to propose revised capital requirements (timing unknown at this time)

(1) See legend on page 2




Summary

v Improvingfinancial positionas newer vintagesgrowas a
percentage of insurancein force and legacy losses recede

v'Established market participantwith large nationwidecustomer
base

v Industry’s lowestexpense ratio

v'"Meaningfulshort and long term growth opportunities




Risk Factors

You should readthe legends on page 2, which are an integral part of these Risk Factors

We may not continue to meet the GSEs' morigage insurer eligibility reguirements.

Since 2008, substantially all of ourinsurance written has beenforloans soldto Fannie Mae and Freddie Mac (the *GSEs™), each of which has mortgage insurer eligibility
requirementsto maintain the highestlevel of eligibility. The existing eligibility requirements include a minimumfinancial strength rating of Aa2/AA-. Because MGIC does not
meet such financial strength rating requirements (its financial strength rating from Moody's is Ba3 (with a stable outlook) and from Standard & Poor's is BB (with a positive
outlook)), MGIC is currently operating with each GSE as an eligible insurer under a remediation plan. We believe that the GSEs view remediation plansas a continuing
process ofinteractionwith a maortgage insurer and MGIC will continue to operate under a remediation plan forthe foreseeable future. The GSEs may include new eligibility
requirements as part of our current remediation plan. There can be no assurance that MGIC will be able to continue to operate as an eligible mortgage insurerunder a
remediation plan.

At the direction of the conservator of the GSEs, the Federal Housing Finance Agency (*FHFA™), the GSEs are revising their eligibility requirements for all mortgage
insurers. We have begun discussionswith FHFA and the GSEs regarding revisions to the capital standards portion ofthese eligibilty requirements. We will have no
further comment on any portion of these eligibility requirements until they are made public. Moreover, nothing hereinis intendedto address in any manner (by implication
or otherwise)any portion of these eligibility requirements.

If MGIC ceasestobe eligibletoinsure loans purchased by one or both of the GSEs, it would significantly reduce the valume of our new businesswritings.
Stare capital requirements may prevent us from continuing 1o write new insurance on an uninterrupred basis.

The insurance laws of 16 jurisdictions, including Wisconsin, our domiciliary state, require a mortgage insurerto maintain a minimumamount of statutory capital relative to
the riskin force (or a similar measure) in orderfor the morigage insurerto continue to write new business. We refer to these requirements as the “State Capital
Requirements.” While they vary among jurisdictions, the most comman State Capital Requirements allow for a maximum risk-to-capital ratio of 25 to 1. A risk-to-capital
ratio willincrease if (i) the percentage decrease in capital exceeds the percentage decrease ininsuredrisk, or (ii) the percentage increase in capital is lessthan the
percentage increase ininsuredrisk. Wisconsin does not regulate capital by using arisk-to-capital measure butinstead requires a minimum policyholder position ("MPP™).
The “policyholder position®™ of a mortgage insureris its networth or surplus, contingency reserve and a portion of the reserves for unearned premiums.

In 2013, we enteredinto a guota share reinsurance transaction with a group of unaffiliated reinsurers that reduced our risk-to-capital ratio. At March 31, 2014, MGIC's risk-
to-capital ratio was 15.3to0 1, belowthe maximum allowed by the jurisdictions with State Capital Requirements, andits policyholder positionwas $519 million above the
required MPP of $1.0 billion. Although the reinsurance transaction has been approved by the GSEs, it is possible thatunderthe GSE Counterparty Financial Requirements
andforthe revised State Capital Requirements discussed below, MGIC will not be allowed full credit for the risk cededto the reinsurers underthe transaction. TMGIC is
disallowed full credit, MGIC may terminate the transaction, without penalty, when such disallowance becomes effective. At this time, we expect MGIC to continueto
comply with the current State Capital




Risk Factors Continued

Requirements, althoughwe cannot assure yvou of such compliance You should read the rest of these risk factors for informationabout matters that could negatively
affectsuch compliance.

At March 31, 2014, the risk-to-capital ratio of our combinedinsurance operations {(which includesreinsurance affiliates)was 17.6 to 1. Reinsurancetransactions with
affiliatespermit MGIC to write insurance with a higher coverage percentagethan it could on its own under certain state-specificrequirements. A higher risk-to-capital
ratio on a combinedbasis mayindicatethat, in orderfor MGIC to continue to utilize reinsurance arrangementswith its affiliates, unless a waiver of the State Capital
Requirementsfromregulators continuesto be effective, additionalcapital contributions to the reinsurance affiliates could be needed.

The Mational Association of Insurance Commissioners; MAICT) previouslyannouncedthat it plans to revise the minimumcapital and surplus requirementsfor
mortgageinsurers that are providedforin its Mortgage Guaranty Insurance Model Act. The MAIC has establisheda working group of state regulatorsthat is
consideringthis issue, althoughno date has been establishedby which the NAIC mustpropose revisionsto such requirements. Dependingon the scope of revisions
madeby the NAIC, MGIC may be preventedfrom writing new business inthe jurisdictions adopting such revisions.

If MGIC fails to meetthe State CapitalReguirements of Wisconsin andis unableto obtain a waiver of them fromthe Office of the Commissionerof Insurance of the
State of Wisconsin ("OCI7), MGIC could be preventedfromwriting new business in all jurisdictions. If MGIC failsto meetthe State Capital Requirementsof a
jurisdiction otherthan Wisconsin andis unable to obtain a waiver of them, MGIC could be prevented fromwriting new businessin that particular jurisdiction_It is
possiblethat regulatory action by one or morejurisdictions, includingthose that do not have specificState Capital Requirements, may prevent MGIC from continuing
to write new insurancein such jurisdictions. A possible future failure by MGIC to meet regulatory or counterparty capital requirementswill not necessarily meanthat
MGIC lacks sufficientresources to pay claimson its insuranceliabilities. While we believe MGIC has sufficientclaims paying resources to meetits claimobligationson
its insurancein force on a timelybasis, yvou shouldread the rest of these risk factors for informationabout matters that could negatively affect MGIC's claimspaying
resources.

We have in place a longstandingplan to write new businessin MIC, a direct subsidiary of MGIC, in the event MGIC cannot meetthe State Capital Requirementsof a
jurisdiction or obtain a waiver of them. MIC is licensedto write business in all jurisdictions. During 2012, MIC beganwriting new businessin the jurisdictionswhere
MGIC did not have a waiver of the State CapitalRequirements. Because MGIC again meetsthe State CapitalRequirements, MGIC is writing new businessin all
jurisdictions and MIC suspendedwriting new businessin 2013. As of March 31, 2014, MIC had statutory capital of $460 millionandrisk in force, net of reinsurance, of
approximately$590 million.Before MIC may again write new business, it must obtainthe necessary approvalsfromthe OCl and the GSEs.

We cannot assure you that the OCI or GSEs will approve MIC to write new business in all jurisdictionsin which MGIC may becomeunableto do so. If one GSE does
not approve MIC in all jurisdictionsin which MGIC becomesunableto write new business, MIC may be able to write insurance on loans that will be soldto the other
GSE or retained by private investors. However, because lenders may not know which GSE will purchase their loans until mortgageinsurance has been procured,
lenders may be unwillingto procure mortgageinsurancefromMIC. Furthermaore, if we are unable to write business in all jurisdictions utilizing a combinationof MGIC
and MIC, lendersmay be unwillingto procureinsurancefromus anywhere. In addition, a lender's assessmentof the financial




Risk Factors Continued

strength of ourinsurance operations may affectits willingnessto procure insurancefromus. In this regard, see our risk factortitied "Competitionor changesin our
reiationshipswith our customers could reduce our revenues or increase our losses.”

The amount of insurance we write could be adversely affectedif the definition of Qualified Residential Mortgage results in a reduced number of low down
payment loans available to be insured or if lenders and investors select alternatives to private morigage insurance.

The financialrefarmlegislationthat was passedin July 2010 (the “Dodd-Frank Act” or “Dodd-Frank™) requires lenders to consider a borrower's ability to repay a
homeloan beforeextending credit. The ConsumerFinancial Frotection Bureau (*CFFPBT) rule defining*QualifiedMortgage” ("QM") for purposes of implementingthe
“ability to repay” law became effectivein January 2014, There is a temporary category of QMs for mortgages that satisfythe general productfeature requirementsof
QMs and meetthe GSEs' underwritingreguirements(the “temporarycategory™). The temporarycategory will phase out whenthe G5Es’ conservatorshipends, or if
sooner, after seven years. In May 2013, the FHFA directedthe GSEs to limittheir mortgage acquisitions to loans that meetthe requirementsof a QM underthe
ability to repay rule, includingthose that meetthe temporarycategory, andloans that are exemptfromthe “ability to repay” requirements. We mayinsure loans that
donot qualifyas GiMs, however, we are unsure the extent to which lenders will make non-CiM loans because they will not be entitled to the presumptionsabout
compliancewith the “ability to repay” requirementsthat the law allows lenderswith respect to QM loans. We are also unsure the extent to which lenders will
purchase private mongageinsuranceforloansthat cannotbe soldto the GSEs.

The U.S. Depantmentof Housingand Urban Development{*HUD™) definitionof QM that appliesto loans insured by the Federal Housing Administration "FHA”),
becameeffectivein January 2014. HUD's QM definitionis less restrictive than the CFFPEB’s definitionin certain respects, includingthat (i) it has no limiton the debi-to
-incomeratio of a borrower, and (i} it allows the lendercertain presumptionsabout compliancewith the “abilityto repay” requirementson higher priced loans. It is
possiblethat lenders will prefer FHA-insuredloansto loans insuredby private mortgageinsurance as a result of the FHA's less restrictive GIM definition.

Giventhe credit characteristics presentedto us, we estimate that approximatelv87% of our new risk written in 2013 and 84% of our new risk written in the first
guarter of 2014 was forloans that wouldhave metthe CFPB's general @M definition.We estimate that approximately99% of our new risk written in 2013 and inthe
firstguarter of 2014 was forloans that would have met the CFPB's QM definition, when giving effectto the temporarycategory. In makingthese estimates, we have
not consideredthe limitationon points and fees becausethe informationis not availableto us. We do not believesuch limitationwould materially affectthe
percentage of our new risk written meetingthe QM definitions.

The DoddFrank Act requires a securitizerto retain at least 5% of the risk associated with mortgageloans that are securitized, andin some cases the retained risk
may be allocated betweenthe securitizer and the lenderthat originatedthe loan. This risk retention requirementdoes not applyto mongageloans that are Qualified
Residential Mortgages ("QRMs™) or that are insuredby the FHA or anotherfederalagency.In 2011, federalregulators releaseda proposedrisk retention rule that
includeda definitionof QRM. In responseto public commentsregardingthe proposedrule, federalregulators issued a revised proposedrule in August 2013. The
revised proposedrule generallydefines QRM as a mortgage meetingthe reguirementsof a QM. The regulators also proposedan alternative ARM definition(*Gih-
plus™)ywhich utilizes certain QM criteria but also includes a maximumloan-to-value ratio (CLTV") of




Risk Factors Continued

70%. Meither of the revised definitionsof @QRM considersthe use of mortgageinsurance for purposes of calculating LTV, While substantially all of our new risk written in
2013 andin the first quarter of 2014 was on loans that metthe QM definition(and, therefore, the proposedgeneral CiRM definition),none of our new insurancewritten
metthe QM-plus definition The public commentperiodfor the revised proposedrule expired on October 30, 2013. The finaltimingof the adoption of any risk retention
regulationandthe definitionof QRM remains uncertain. Because of the capital suppor providedby the U5, Government, the GSEs satisfy the DoddFrank risk-
retention requirementswhile they are in conservatorship. Therefore, lenders that originate loans that are soldto the GSEs while they arein conservatorshipwould not
be reguiredto retain risk associated with those loans.

The amountof new insurancethat we write may be materially adversely affected dependingon, amongother things, (a) the final definitionof QRM andits LTV
reguirementsand (b) whetherlenders choose mortgageinsurancefor non-CQRM loans. In addition, changesin the finalregulationsregardingtreatment of GSE-
guaranteedmortgageloans, or changes inthe conservatorshipor capital suppon providedto the GSEs by the U.S. Government, could impactthe mannerin which the
risk-retention rules applyto GSE securitizations, originators who sell loans to GSEs and ourbusiness. For other factors that could decrease the demandfor mortgage
insurance, see our risk factortitted “if the volume of iow down gayment home morigage onginationsdeciines, the amountof insurance that we write cow'd deciine,
which wouldreduce our revenues.”

Alternatives to private mortigageinsurance include:
— lendersusing governmentmortgage insurance programs, includingthose of the FHA and the Veterans Administration,
— Lendersand otherinvestors holdingmongagesin porfolicand selfinsuring,

— investors (includingthe GSEs) using risk mitigationtechnigues other than private mortgageinsurance, such as creditlinked note transactions executedin the
capital markets; using other risk mitigationtechniques in conjunctionwith reduced levels of private mortgageinsurance coverage; or accepting creditrisk
without credit enhancement,and

— lendersoriginatingmortgages using piggybackstructures to avoid private mortgageinsurance, such as a first mortgagewith an 80% loan-to-value ratio and a
second mortgagewith a 10%, 15% or 20% loartto-value ratio (referredto as 80-10-10, 80-15-5 or 80-20 loans, respectivelyjrather than a firstmortgagewith a
90%, 95% or 100% loarto-value ratio that has private mortgageinsurance.

The FHA substantiallyincreasedits marketshare beginningin 2008, and beginningin 2011, that market share began to graduallydecline. We believe that the FHA's
marketshareincreased, in part, becauseprivate mortgageinsurers tightenedtheir underwriting guidelines{which led to increasedutilization of the FHA's programs)
andbecause of increases inthe amount of loan level delivery fees that the GSEs assess onloans (which result in highercosts to borrowers). In addition, federal
legislationand programs providedthe FHA with greater flexibilityin establishingnew products and increasedthe FHA's competitive position against private mortgage
insurers. WWe believe thatthe FHA's current premiumpricing, when comparedto our current credittiered premiumpricing (and consideringthe effectsof GSE pricing
changes), has allowedus to be more competitivewith the FHA than inthe recent past for loans with high FICO credit scores. We cannot predict, however, the FHA's
share of new insurancewritten in the future due to, amongother factors, differentloan eligibilityterms betweenthe




Risk Factors Continued

FHA andthe G3Es; future increasesin guarantyfees chargedby the G3Es; changesto the FHA's annualpremiums; andthe total profitabiltythat may be realizedby mortgagelendersfrom
securitizingloansthroughGinnieMae whencomparedto securitizingoansthroughFannieMae orFreddieMac.

Changesin the businesspractices of the GSEs, federal legisiation that changes their charters or a restructuring of the GSEs couldreduce OUr revenuesor
increase our losses,

Since2008, substantiallyall of ourinsurancawritten has been forloanssoldto FannieMae and FreddieMac. The businesspracticesofthe GSEs affect the entirerelationshipbetweenthem,
lendersand mortgageinsurersandinclude:

— thelevelof privatemortgageinsurancecoverage subjectio thelimitationsof the GSEs’ charters(whichmay be changedby federal legislation)when privatemortgageinsuranceis used
as therequiredereditenhancementon lowdownpaymentmartgages,

— theamountofloanlevel delivenfees and guarantyfees (whichresultin higher coststo barrowersjthat the GSEs assessonloansthat requiremorigageinsurance,
—  whetherthe GSEs influencethemortgagelender'sselectionofthemortgageinsurer providingcoverageand , if so anytransactionsthat are relatedto thatselection,

— theundenwritingstandardsthat determinewhat loansare eligiblefor purchaseby the GSEs, whichcan affect the qualityoftheriskinsuredby the mortgageinsurerandthe availabilityof
mortgageloans,

— theterms onwhichmortgageinsurancecoveragecan be canceledbeforereachingthe cancellationthresholdsestablis hedby law,
— theprogramsestablishedby the GSEs intendedto avoidor mitigatelossoninsuredmortgagesandthe circumstancesnwhichmortgageservicersmust implementsuch programs,
—  theterms thattheGSEs requireto be includedin mortgageinsurancepoliciesforloansthatthey purchase,

—  theextentto whichthe GSEs intervenein mortgageinsurersrescissionpracticesor rescissiorsettlementpracticeswithlenders Foradditionainfarmation s ee aur riskfactartitled “We
are involved in legal proceedings and are subject to the risk of additional legal proceedings in the future,"and

—  themaximumloanlimits ofthe GSEs incomparisonto thoseofthe FHA and otherinvestors.

TheFHFAisthe conservatorofthe G3Es and hasthe authorityto controlanddirecttheiroperations Theincreasedrolethat the federalgovernmenthas assumedinthe residentialmortgage
market throughthe GSE conservatorshipmay increasethe likelihoodhat the businesspracticesofthe GSEs changeinwaysthat havea material adverseeffect onus. In additionthesefactors
may increasethe likelihoodhatthe chartersofthe GSEs are changedby new federalleqgislationThe DoddFrankAct requiredthelU. 5. DepartmentoftheTreasuryto reportits recommendations
regardingoptionsforendingthe conservatoshipofthe G3Es. Thisreportwas releasedin February2011 andwhileit doesnotprovideany definitivetimelinefor GSE reform, itdoesrecommend
usinga combinationoffederal
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housingpolicy changes to wind down the GSEs, shrinkthe government'sfootprintin housing finance (includingFHA insurance), and help bring private capital
backto the morigagemarket. Since then, Members of Congress introducedseveral bills intended to change the business practices of the GSEs andthe FHA,
however, no legislationhas been enacted. As a result of the matters referredto above, it is uncertain what role the GSEs, FHA and private capital, including
private mortgageinsurance, will playin the domesticresidentialhousingfinance system in the future or the impactof any such changes on our business.In
addition,the timing of the impactof any resulting changes on our business is uncertain. Most meaningfulchangeswould require Congressionalaction to
implementand it is difficuftto estimate when Congressionalaction would be final and how long any associated phase-in period may last.

The GSEs have differentloan purchase programsthat allow differentlevels of morgageinsurance coverage. Underthe “charter coverage™ program,on certain
loans lendersmay choose a mortgageinsurance coverage percentage that is less than the GSEs' “standard coverage™ and only the minimumreguired by the
GSEs' charters, with the GSEs paying a lower price for such loans. In 2013 andin the first quarter of 2014, nearly all of ourvolumewas on loans with GSE
standard or highercoverage. We charge higherpremiumrates for highercoverage percentages. To the extent lenders sellingloans to the GSEs in the future
choose lower coveragefor loans that we insure, our revenueswould be reduced and we could experience other adverse effects.

The benefit of our net operating loss carryforwards may become substantially limited.

As of March 31, 2014, we had approximately$2 6 billionof net operating losses for tax purposes that we can use in certain circumstancesto offsetfuture taxable
income andthus reduce our federalincometax liability. Qur ability to utilize these net operating losses to offsetfuture taxable income may be significantlylimited
ifwe experiencean “ownershipchange® as definedin Section 382 of the Internal Revenue Code of 1986, as amended(the “Code™). In general, an ownership
changewill occur ifthere is a cumulativechangein our ownershipby “5-percent shareholders™(as definedin the Code)that exceeds 50 percentagepoints overa
rollingthree-year period. A corporation that experiencesan ownershipchange will generallybe subject to an annuallimitationon the corporation’ssubsequent
use of net operatingloss carryovers that arose frompre-ownershipchange periods and use of losses that are subsequentlyrecognizedwith respect to assets that
had a built-inloss on the date of the ownershipchange. The amountof the annuallimitation generallyequalsthe value of the corporationimmediatelybefore the
ownershipchangemultipliedby the long-termtax-exemptinterest rate (subjectto certain adjustments). To the extent that the limitationin a post-ownership
changeyear is not fully utilized, the amountof the limitationforthe succeeding vearwill be increased.

‘While we have adopted a sharehalderrights agreementto minimizethe likelihoodof transactions in our stock resultingin an ownershipchange, future issuances
of equity-linked securities or transactions in our stock and equity-linkedsecurities that may not be within our control may cause us to experiencean ownership
change. If we experiencean ownershipchange, we may not be able to fully utilize our net operating losses, resulting in additionalincometaxes and a reductionin
our shareholders’ eqguity.

We are involved in legal proceedings and are subject to the risk of additional legal proceedings in the future.

Beforepaying a claim, we reviewthe loan and servicingfiles to determinethe appropriateness of the claimamount. All of our insurance policies provide that we
canreduce or deny a claimifthe servicer did not complywith its obligationsunder our insurance policy, includingthe regquirementto
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mitigateour loss by performingreasonableloss mitigation efforts or, for example, diligentlypursuing a foreclosure or bankruptcy reliefin a timelymanner. We call
such reduction of claims submittedto us “curtailments.” In 2013 andthe first quarter of 2014, curtailmentsreduced our averageclaim paid by approximatelys 8%
and 5 9%, respectively. In addition, the claimssubmitted to us sometimesinclude costs and expensesnot covered by our insurance policies, such as hazard
insurance premiumsfor periods afterthe claim date and losses resulting fromproperty damagethat has not been repaired. These other adjustments reduced
claimamaountsby less than the amountof cuttailments. Afterwe pay a claim, servicers and insureds sometimesobject to our curtailments and other adjustments.
We reviewthese objectionsif they are sent to us within 90 days afterthe claimwas paid.

When reviewingthe loan file associated with a claim, we may determinethat we have the right to rescind coverage onthe loan. Priorto 2008, rescissions of
coverageon loanswere not a materialportion of our claims resolvedduring a vear. However, beginningin 2008, our rescissions of coverage on loans have
materiallymitigatedour paidlosses. In 2009through 2011, rescissions mitigatedour paidlosses in the aggregate by approximately$3.0 billion;and in 2012, 2013
andthe first quarter of 2014, rescissionsmitigatedour paid losses by approximately$0.3 billion, $135 millionand §26 million respectively (in each case, the
figureincludes amounts that would have eitherresultedin a claimpayment or been chargedto a deductibleundera bulk or pool policy, and may have been
chargedto a captive reinsurer). In recent guarters, approximatelys% of claimsreceivedin a quarter have been resolved by rescissions, down fromthe peak of
approximately28% in the first half of 2009.

We estimate rescissions mitigatedour incurred losses by approximatelydz_ 5 billionin 2009 and $0.2 billionin 2010. These figures includethe benefitof claims
not paidinthe period as well as the impactof changes in our estimated expected rescission activity on our loss reserves inthe period. In 2012, we estimatethat
ourrescission benefitin loss reserves was reducedby $0.2 billiondue to probablerescission setlementagreements. We estimatethat otherrescissions had no
significantimpacton ourlosses incurredin 2011 through the first guarter of 2014, At March 31, 2014, we estimate that our total loss reserves were benefitedfrom
anticipatedrescissions by approximatelys70 million.Cur loss reservingmethodologyincorporates our estimates of future rescissionsand reversals of
rescissions. Historically, reversals of rescissionshave beenimmaterial A variance betweenultimate actual rescission and reversal rates and our estimates, as a
result of the outcome of litigation, settlements or otherfactors, could materially affectour losses.

If the insureddisputes our right to rescind coverage, we generallvengagein discussionsin an attemptto settle the dispute. As part of thase discussions, we may
voluntarilysuspendrescissionswe believemay be parn of a settlement. In 2011, Freddie Mac advisedits servicers that they mustobtain its prior approvalfor
rescissionsettlements, Fannie Mae advisedits servicers that they are prohibitedfrom enteringinto such settlements and Fannie Mae notifiedus that we must
obtain its prior approvalto enter into certain settlements. Since those announcements the GSEs have consentedto our setttementagreementswith two
customers, one of which is Countrywide, as discussedbelow, and have rejected other settlerment agreements. We have reached and implementedsettiement
agreementsthat do not require GSE approval but they have not been materialin the aggregate.

If we are unableto reach a settlement, the ocutcomeof a dispute ultimatelywould be determinedby legal proceedings. Under our policies, legalproceedings
disputingour rightto rescind coveragemay be broughtup to three vears after the lender has obtainedtitle to the property (typicallythrough a foreclosure)or the
propertywas soldin a salethat we approved, whicheveris applicable, althoughin a few jurisdictionsthere is a longertimeto bring such an action. As of March
31, 2014, the periodin
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which a dispute may be brought has not ended for approximately26% of our post-2008 rescissions that are not subjectio a settlementagreement.

Until a liability associated with a settlementagreementor litigation becomes probable and can be reasonablyestimated, we considerour claimpayment or
rescissionresolvedforfinancialrepontingpurposes eventhough discussions andlegal proceedings have beeninitiated and are ongoing. Under ASC 450-20, an
estimatedloss fromsuch discussions and proceedingsis accruedfor only if we determinethat the loss is probable and can be reasonablyestimated.

Since December2009, we have beeninvolvedin legal proceedingswith CountrywideHome Loans, Inc. (*CHL")and its affiliate Bank of America, N4, as
successorto CountrywideHome Loans ServicingLP ("BANA” and collectivelywith CHL, *Countrywide}in which Countrywide allegedthat MGIC deniedvalid
muortgageinsurance claims. (In our SEC reporis, we referto insurancerescissions and denialsof claims collectively as “rescissions”and variations of that term )
In additionto the claimamountsit allegedMGIC had improperivdenied, Countrywide contendedit was entittedto other damagesof almost 8700 millionas well as
exemplarvdamages. We sought a determinationin those proceedingsthat we were entitlted to rescind coverage onthe applicableloans.

In April 20132, MGIC enteredinto separate settlement agreementswith CHL and BANA, pursuantto whichthe parties will settle the Countrywidelitigationas it
relates to MGIC's rescissionpractices (as amended the “Agreements™). The original Agreements are describedin our Form &K filedwith the SEC on April 25,
2013.The original Agreements are filed as exhibits to that Form 8-K and amendmentswere filedwith our Form 10-Q1 forthe guarerended September30, 2013
and our Form 10-K for 2013, and an amendmentextending a time periodin the Agreementwith CHL will be filedwith our Form 10-C forthe guarter ended March
31, 2014, Certain portions of the Agreements are redacted and covered by a confidentialireatment requestthat has been granted (or is pending).

The Agreementwith BANA covers loans purchasedby the GSEs. That Agreementwas implementedbeginningin Movember2013 and we resolved all related
suspendedrescissionsin Movemberand December2013 by payingthe associated claim or processingthe rescission. The pending arbitration proceedings
concerningthe loans covered by that agreementhave been dismissed,the mutual releases between the parties regardingsuch loans have become effective and
the litigation between the paries regardingsuch loans is to be dismissed.

The Agreementwith CHL covers loans that were purchasedby non-GSE investors, including securitizationtrusts (the “otherinvestors™). That Agreementwill be
implementedonly as andto the extent that it is consentedto by or on behalf of the otherinvestors, and any such implementationis expectedto occurlaterin
2014 While there can be no assurance that the Agreementwith CHL will be implemented we have determinedthat its implementationis probable.

‘We recordedthe estimatedimpact of the Agreementsand another probable setlementin our financialstatements forthe quarter endingDecember31, 2012, We
have also recordedthe estimatedimpact of other probable settlements, which in the aggregate have not been material. The estimatedimpactthat we recordedis
our best estimate of our loss fromthese matters. We estimatethat the maximumexposure above the best estimate provisionwe recordedis 5484 million,of
which about 50% is from rescissionpractices subjectto the Agreementwith CHL. If we are not ableto implementthe Agreementwith CHL or the other
seftlementswe consider probable we intendto defendMGIC vigorouslyagainst any related legal proceedings.
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The flowpolicies at issue with Countrywide are inthe same formas the flow policiesthat we used with all of our customers duringthe period covered by the
Agreements, andthe bulk policies at issue vary fromone another, but are generally similarto those usedin the majority of our Wall Street bulktransactions.

We are involvedin discussionsandlegal and consensual proceedingswith customers with respect to our claims paving practices that are collectively materialin
amount. These includea previously disclosed curtailmentdispute with Countrywidethat is in a mediationprocess. Although it is reasonablypossiblethat, when
these discussions or proceedingsare completed, we will not prevailin all cases, we are unableto make a reasonableestimate or range of estimates of the
potentialliability. We estimate the maximumexposure associated with these discussionsand proceedingsto be approximately§266 million although we believe
we will ultimatelyresolve these matiers for significantlvless than this amount.

The estimatesof ourmaximumexposurereferredto above do notincludeinterest or conseguentialor exemplarydamages.

Consumerscontinue to bring lawsuits against home mortgage lenders and settlement service providers. Mortgage insurers, includingMGIC, have been involved
inlitigation allegingviclations of the anti-referral fee provisionsof the Real Estate Settlement Frocedures Act, which is commonlvknown as RESPA, andthe
notice provisions of the Fair CreditReporting Act, which is commaonlyknown as FCRA. MGIC's settlement of class action litigation againstit under RESFA
becamefinalin October 2003 MGIC settledthe namedplaintiffs’claims in litigation againstit under FCRA in December2004, followingdenial of class
cerificationin June 2004. Since December2006, class action litigation has been brought against a numberof large lenders allegingthat their captive morigage
reinsurance arrangementsviolated RESPA. Beginning in December 2011 MGIC, together with various morigagelendersand othermorigageinsurers, has been
namedas a defendantin twelve lawsuits, allegedto be class actions, filedin various U.5. District Courts. Seven of those cases have previously been dismissed
without any further opportunityto appeal. The complaintsin all of the cases allege various causes of action relatedto the captive mongagereinsurance
arrangementsof the morgagelenders, includingthat the lenders’ captive reinsurers received excessive premiumsin relation to the risk assumedby those
captives, thereby violatingRESPA. MGIC denies anywrongdoingand intends to vigorouslydefenditself againstthe allegationsinthe lawsuits. There can be no
assurancethat we will not be subjectto further litigationunder RESFPA (or FCRA) or that the outcome of any such litigation, includingthe lawsuits mentioned
above, would not have a material adverse effecton us.

In 2013, the U.S. District Court forthe Southern District of Florida approved a settlementwith the CFPB that resolved a federalinvestigationof MGIC s
paricipationin captive reinsurance arrangementsin the morgageinsuranceindustry. The settltement concludedthe investigationwith respect to MGIC without
the CFFB or the court makingany findingsof wrongdoing.As part of the settlement, MGIC agreedthat it would not enter into any new captive reinsurance
agreementor reinsure any new loans under any existing captive reinsurance agreementfor a period of ten years. MGIC hadvoluntarily suspendedmost of its
captive arrangementsin 2008 in responseto market conditions and GSE requests. In connection with the settlement, MGIC paid a civil penalty of $2.65 million
andthe court issued an injunction prohibitingMGIC fromviolating any provisions of RESPA.

‘We received reguests fromthe Minnesota Depantmentof Commerce(the “MN Depatment’)beginningin February 2006 regarding captive mortgagereinsurance
and certain other matters in response to which MGIC has provided informationon several occasions, includingas recently as May
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2011 In August 2013, MGIC and several competitors receiveda draft Consent Order fromthe MM Departmentcontaining proposed conditionsto resolve its
investigation, includingunspecifiedpenalties. We are engagedin discussions with the MM Departmentregardingthe draft Consent Order. We also receiveda
requestin June 2005 fromthe Mew York Departmentof Financial Services forinformationregardingcaptive mortgage reinsurance arrangementsand other types
of arrangementsin which lenders receive compensation.Other insurance departments or other officials,including attorneys general,may also seekinformation
about, investigate, or seek remediesregarding captive morntgagereinsurance.

Various regulators, includingthe CFFB, state insurance commissiocnersand state attorneys generalmay bring actions seeking various forms of reliefin
connectionwith violations of RESFA. The insurancelaw provisions of many states prohibit paying forthe referralof insurance business and provide various
mechanismsto enforcethis prohibition. While we believe our practices are in conformitywith applicablelaws and regulations, it is not possibleto predictthe
eventualscope, duration or outcome of any such reviews or investigationsnoris it possibleto predicttheir effecton us orthe morntgageinsuranceindustry.

We are subjectto comprehensive detailed regulation by state insurance departments. These regulations are principally designedforthe protection of ourinsured
policyholders rather than forthe benefitof investors. Although their scope varies, state insurance laws generallygrant broad supervisorypowers to agenciesor
officialsto examineinsurance companiesand enforcerules or exercise discretion affecting almost every significantaspect of the insurance business. Given the
recentsignificantlosses incurred by many insurers inthe mortgage and financialguaranty industries, our insurance subsidiaries have been subject to heightened
scrutiny by insurance regulators. State insurance regulatory authorities could take actions, includingchanges in capital requirementsor termination of waivers of
capital requirements that could have a materialadverse effecton us. As noted above, in early 2013, the CFFB issued rules to implementlaws reguiringmortgage
lendersto make abilitv-to-repay determinationsprior to extending credit. We are uncertain whetherthe CFPB willissue any otherrules or regulationsthat affect
ourbusiness. Such rules and regulationscould have a materialadverse effecton us.

In December2013,the U.5. Treasury Department'sFederal Insurance Office releaseda report that calls forfederalstandards and oversightfor mortgage
insurersto be developedand implemented |t is uncertainwhatformthe standards and oversight will take and when they will become effective.

We understandseveral law firms have, amongotherthings, issued press releasesto the effectthat they are investigatingus, includingwhetherthe fiduciariesof
our401(k}) plan breachedtheir fiduciary duties regardingthe plan’s investmentin or holding of our commonstock or whetherwe breached otherlegal or fiduciary
obligationsto ourshareholders.We intendto defendvigorously any proceedingsthat may result fromthese investigations. With limitedexceptions, our bylaws
providethat ourofficersand 401(k) planfiduciariesare entitledto indemnificationfromus for claims againstthem.

A nor-insurance subsidiary of our holdingcompanyis a shareholderof the corporationthat operates the Morigage Electronic Registration Systerm ("MERS™). Cur
subsidiary,as a shareholderof MERS, has beennamedas a defendant{alongwith MERS andits other shareholders)in eight lawsuits asserting various causes
of action arising fromallegedlyimproperrecordingand foreclosure activities by MERS. Seven of these lawsuits have been dismissedwithout any further
opportunityto appeal. Theremaininglawsuithad also been dismissedby the U.S. District Court, however, the plaintiffin that lawsuitfileda motion for
reconsiderationby the U.S. District Courtand to certify a related question of law to the Supreme Court of the State inwhichthe U.S. District Courtis located. In
April 2014, that motionforreconsiderationwas denied, however, the plaintiffmay appeal The damagessoughtin this
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remainingcase are substantial. We deny anywrongdoingandintendto defend ourselvesvigorously againstthe allegationsin the lawsuits.

In additionto the matters describedabove, we are involvedin other legal proceedingsin the ordinary course of business. In our opinion, based onthe facts
known at this time, the ultimate resolution of these ordinary course legal proceedingswill not have a materialadverse effecton our financialposition or results of
operations.

Resolution of our dispute with the Internal Revenue Service could adversely affectus.

The Internal Revenue Service ("IRS™) completed examinationsof our federalincometax returns forthe vears 2000 through 2007 andissued proposed
assessmentsforunpaidtaxes, interest and penaltiesrelated to ourtreatment of the flowthrough income and loss from aninvestmentin a portfolioof residual
interests of Real Estate Mortgage Investment Conduits ("REMICS™). The IRS indicatedthat it did not believethat, forvarious reasons, we had established
sufficienttax basisin the REMIC residualinterests to deductthe losses fromtaxable income. The proposedassessmentfor taxes and penaltiesrelatedto these
matters is $197 .5 millionand at March 31, 2014, there wouldalso be interest of approximately$157.9 million.In addition dependingon the outcome of this
matter, additional state incometaxes and state interest may become due when a final resolutionis reached. As of March 31, 2014, those state taxes andinterest
wouldapproximate $46.3 million.In addition, there could also be state tax penalties.

Cur total amountof unrecognizedtax benefits as of March 31, 2014 is $105 .6 million, which represents the tax benefits generated by the REMIC porifolio
includedin our tax returns that we have not taken benefitfor in our financial statements, including any related interest. We continueto believethat our previously
recordedtax provisions and liabilities are appropriate. However, we wouldneedto make appropriate adjustments, which could be material to our tax provision
and liabilitiesif our view of the probabilityof success in this matter changes, and the ultimate resolution of this matter could have a materialnegativeimpact on
our effectivetax rate, results of operations, cash flows and statutory capital. In this regard, see our risk factors titled “We may not continueto meet the GSEs’
mortgage insurer eligibilityrequirements and”State capital requirements may prevent us from continuing to write new insurance on an uninterrupted basis”

We appealedthese assessments withinthe IRS and, in2007, we made a paymentof $65.2 millionto the United States Departmentof the Treasury relatedto this
assessment.In August2010, we reached a tentative settlementagreementwith the IRS which was not finalized. The IRS is pursuingthis matter infull and absent
a seftlementwe currently expect to be in litigationon this matterin 2014 Any such litigation could be lengthy and costly in terms of legalfees and related
expenses.

Becausewe establish loss reservesonly upon a loan default rather than based on estimares of our ultimare losses on risk in force, losses may have a
disproportionate adverse effecton our earnings in certain periods.

In accordancewith accountingprinciples generally acceptedin the United States, commonlyreferredto as GAAF, we establish loss reserves onlyfor loansin
default. Reserves are establishedforinsurance losses and loss adjustmeniexpenses when notices of defaulton insuredmortgageloans are received. Reserves
are also establishedforinsurancelosses and loss adjustmentexpensesfor loans we estimate are in defaultbut forwhich notices of defaulthave not yet been
reportedto us by the servicers (this is often referredto as “IBNR”). We establishreserves using estimatedclaimrates and claim
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are not delinguent, such losses are not reflectedin our financialstaterments, except in the case where a premiumdeficiencyexists. As a result, future losses on
loansthat are not currently delinguentmay have a materialimpact onfuture results as such losses emerge.

Becauseloss reserveestimaresare subject ro uncertainties and are based on assumptions that are currently very volatile, paid claims may be
substantially different than our loss reserves.

We establish reserves using estimatedclaim rates and claimamounts in estimatingthe ultimate loss on delinguentloans. The estimated claimrates and claim
amountsrepresent our best estimates of whatwe will actually pay onthe loans in default as of the reserve date and incorporate anticipated mitigationfrom
rescissions. We rescind coverage on loans and deny claimsin cases where we believe our policy allows us to do so. Therefore, when establishingour loss
reserves, we do notinclude additionalloss reserves that would reflect a possible adverse developmenifrom ongoingdispute resolution proceedings regarding
rescissionsand denialsunless we have determinedthat a lossis probableand can be reasonablyestimated. For more informationregardingourlegal
proceedings,see our risk factortitied “We are involvedin legal proceedingsand are subjectto the risk of additionallegal proceedingsin the future ™

The establishmentof loss reserves is subject to inherent uncertainty and requires judgmentby management Current conditionsin the housingand morgage
industries make the assumptionsthat we use to establishloss reserves more volatile than they wouldotherwise be. The actual amount of the claimpayments
may be substantially differentthan our loss reserve estimates. Qur estimates could be adversely affectedby severalfactors, includinga deteriorationof regional
or nationaleconomicconditions,includingunemploymenteadingto a reduction in borrowers’ income and thus their ability to make mortgagepaymentsand a
dropin housingvaluesthat could result in, amongother things, greater losses on loans that have poolinsurance, and may affectborrower willingnessto continue
to make morgage paymentswhenthe value of the home is belowthe mortgage balance. Changes to our estimates could result in materialimpactto ourresulis
of operations, evenin a stable economicenvironmentFor example, better or worse loss developmentthan we had assumedat the end of the prior periodcould
have a materialimpacton our results. In addition, historically, losses incurred have followeda seasonaltrend inwhich the second half of the vear has weaker
credit performancethan the firsthalf, with higher new notice activity and a lower cure rate.

We rely on our management team and our business could be harmed if we are unable to rerain qualified personnel.

Cur industry is undergoing a fundamentalshift followingthe mortgage crisis: long-standing competitorshave gone out of business and two newly capitalizedstan-
upsthat are not encumberedwith a portfolio of pre-crisis mortgages have beenformed. Former executives fromother mortgageinsurers have joinedthese two
new competitars. In addition, in January 2014, a worldwideinsurer and reinsurerwith mortgageinsurance operationsin Europe announcedthat it had completed
the purchaseof a competitor, CMG Mortgage Insurance Company,andthat it hadreceived approvalas an eligibleinsurerfromboth GSEs. Our success
depends,in part, on the skills, workingrelationships and continued services of our managementteam and other key personnel. The departure of key personnel
could adverselyaffectthe conductof ourbusiness. In such event, we would be requiredto obtain other personneltc manage and cperate our business, andthere
can be no assurancethat we would be able to employa suitable replacementfor the departingindividuals, or that a replacementcould be hired on terms that are
favorableto us. We currently have not entered into any employmentagreements with our
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officers or key personnel. Volatility or lack of performancein our stock price may affectour ability to retain our key personnelor attract replacementsshouldkey
personneldepart.

Cur reinsurancetransactions with unaffiliatedreinsurers alloweach reinsurer, under certain circumstances, to terminate such reinsurer'sportion of the
transactions on a run-off basis if during any six month period two or more of ourtop five executives leave and such reinsurerobjects to the replacementsof such
executives. We view such a terminationas unlikely. Mo objection was made by the reinsurerswithin the timeframeallowedunderthe reinsurance agreementfor
our Chief Financial Officer replacementin the first quarter of 2014. Therefore, that replacementmay no longerbe consideredfor purposes of the termination
provision.

Loan modification and other similar programs may not continue to provide benefits to us and our losses on loans that re-default can be higher than whar
we would have paid had the foan not been modified.

Beaginningin the fourth quarter of 2008, the federalgovernment,includingthrough the Federal Depositinsurance Corporationandthe GSEs, and several lenders
implementedprogramsto modifyloans to make them maore affordableto borrowers with the goal of reducing the numberof foreclosures. During 2012, 2013 and
the first guarter of 2014, we were nofified of modificationsthat cured delinquenciesthat hadthey become paid claims wouldhave resulted in approximatelys1.2
billion, 1.0 billionand $210 million, respectively, of estimatedclaim payments. As noted below, we cannot predict with a high degree of confidencewhatthe
ultimatere-defaultrate on these modificationswill be. Althoughthe recent re-defaultrate has been lower, for internalreporting and planning purpases, we
assumeapproximately50% of these modificationswill ultimatelvre-default, andthose re-defaults may result in future claimpaymenis. Because modifications
curethe defaults with respect to the previously defaultedloans, ourloss reserves do not account for potential re-defaults unless at the time the reserve is
established, the re-defaulthas alreadyoccurred. Based on informationthat is providedto us, most of the modificationsresulted in reducedpayments frominterest
rate andioramorizationperiodadjustments; from 2012 through the first qguarter of 2014, approximately10% resulted in principalforgiveness.

Cne loan modificationprogramis the Home AffordableMaodification PFrogram (*HAMP™) which beganin 2009, Some of HAMP's eligibilitycriteria relateto the
borrower'scurrent income and non-mortgage debt payments. Because the GSEs and servicers do not share such informatiomwith us, we cannot determinewith
certaintythe numberof loans in our delinguentinventory that are eligibleto participate in HAMP. We believethat it couldtake several months fromthe time a
borrowerhas made all of the payments during HAMF's three month “trial modification™period forthe loanto be reportedto us as a cured delinguency. We rely on
informationprovidedto us by the GSEs and servicers. We do not receive all of the informationfrom such sources that is requiredio determinewith certainty the
numberof loansthat are participatingin, or have successfullycompleted, HAMP. We are aware of approximatelvg, 970 loans in our primarydelinguentinventory
at March 31, 2014 forwhich the HAMF trial periodhas begun andwhich trial periods have not been reportedto us as completedor cancelled. Through March 31,
2014, approximately52 700 delinguentprimaryloans have cured their delinquency after entering HAMP and are not in default.In 2013 andthe first quarter of
2014 approximately17% and 14%, respectively, of our primary cures were the result of a modification,with HAMP accounting for approximately8a% of those
muodificationsin each of 2013 and the first guarter of 2014. Although the HAMP programhas been extendedthrough December2015, we believe that we have
realizedthe majorityof the benefitsfromHAMP because the numberof loans insured by us that we are aware are enteringHAMP ftrial modificationperiods has
decreasedsignificantivsince 2010. The interest rates on
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certain loans modifiedunder HAMP are subject to adjustmentfive years afterthe modificationwas entered into. Such adjustments are limitedto an increaseof one
percentage point per year.

In 2009, the G5Es began offeringthe Home AffordableRefinance Program{*"HARF™). HARF, which has been extendedthrough December2015, allows borrowers

‘who are not delinguentbut who may not otherwise be able to refinancetheir loans underthe current GSE underwritingstandards, to refinancetheir loans. We allow
the HARF refinanceson loans that we insure, regardless of whetherthe loan meets our current underwritingstandards, and we account forthe refinanceas a loan

muodificationfeven where there is a new lender} rather than new insurancewritten. Approximately 16% of our primaryinsurance in force has benefittedfromHARFP

andis still infaorce.

The effecton us of loan modificationsdepends on how many modifiedoans subseguentiyre-default, whichin turn can be affectedby changes in housing values. Re-
defaultscan resultin losses for us that could be greaterthan we would have paid hadthe loan not been modified. At this point, we cannot predict with a high degree of
confidencewhat the ultimatere-defaultrate will be. In addition, because we do not have informationin our databasefor all of the parametersused to determinewhich
loans are eligiblefor modificationprograms, our estimates of the numberof loans gualifyingfor modificationprograms are inherentlyuncertain. If legislationis enacted
to permit a portion of a borrowersmongageloan balance to be reducedin bankruptcy and if the borrower re-defaults after such reduction, then the amountwe would
be responsibleto cover would be calculated after adding back the reduction. Unless a lender has obtainedour prior approval, if a borrower'smorngageloan balance is
reducedoutside the bankruptcy context, includingin associationwith a loan modification,and if the borrowerre-defaults after such reduction, then underthe terms of
our policy the amountwe would be responsibleto coverwould be calculatednet of the reduction.

Eligibilityunder certain loan modificationprograms can also adversely affectus by creating an incentivefor borrowerswho are able to maketheir mortgage payments
to becomedelinguentin an attemptto obtainthe benefits of a modification Mew notices of delinguencyincreaseour incurred losses.

If the volume of low down payment home mortgage originations declines, the amount of insurance that we write could decline, which would reduce our
revenues.

The factors that affectthe volume of low down paymentmongage originationsinclude:
—  restrictions on mortgage credit due to more stringent underwritingstandards, liquidity issues and risk-retention requirements associatedwith non-QRM loans
affectinglenders,

— the level of homemortgageinterest rates andthe deductibilityof mortgageinterest forincometax purposes,

— the health of the domesticeconomy as well as conditions inregional and local economies, housing affordability, populationtrends, includingthe rate of
householdformation,

— the rate of homeprice appreciation, which intimes of heavy refinancingcan affectwhether refinanceloans have loarHo-value ratios that require private
maortgageinsurance,and
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governmenthousing policy encouragingloans to first-time homebuyers.

As noted above, the CFPEB rules implementinglaws requiringmortgage lenders to make ability-to-pay determinationspriorto extending credit became effectivein
January 2014. We are uncertain whetherthis Bureauwillissue any otherrules or regulationsthat affectour business or the volume of low down paymenthome
maortgageoriginations. Such rules and regulations could have a materialadverse effecton our financialposition or results of operations.

A declinein the volume of low down paymenthome mortgage originations could decrease demandfor mortgageinsurance, decrease our new insurance written
andreduce our revenues. For other factors that could decrease the demandformortgageinsurance, see our risk factor titled “The amount of insurance we write
could be adversely aifected if the definition of Qualified Residentiaiiongage resultsin a reduced numberof low down payment ioans availabieto be insured or if
lendersand investors select alternativesto private mortgage insurance.”

Competition or changes in our refationships with our customers could reduce our revenues or increase our losses,

As noted above, the FHA substantiallyincreasedits marketshare beginningin 2008 and beginningin 2011, that marketshare beganto graduallydecline. It is
difficultto predictthe FHA's future market share due to, amongother factors, differentloan eligibilityterms betweenthe FHA andthe GSEs, potentialincreasesin
guarantyfees chargedby the GSEs, changes to the FHA's annual premiums and the total profitabilitythat may be realized by mortgagelendersfrom securitizing
loans through Ginnie Mae when comparedto securitizing loans through Fannie Mae or Freddie Mac.

In recent years, the level of competitionwithin the private mortgageinsuranceindustry has beenintense as manylarge mortgagelenders reducedthe numberof
private mortgageinsurers with whomthey do business. Atthe sametime, consolidationamongmontgagelenders has increasedthe share of the mongage
lendingmarketheld by large lenders. During 2013 and the first guarter of 2014, approximately7% and 5%, respectively, of our new insurancewritten was for
loans forwhich one lender was the originalinsured, althoughrevenue fromsuch loans was significantlyless than 10% of our revenuesduring each of those
periods. Our private mortgageinsurance competitorsinclude:

—  Genworth Mortgage Insurance Corporation,

—  United Guaranty Residential Insurance Company,
— Radian Guaranty Inc.,

— CMG Mortgage Insurance Company,

— Essent Guaranty, Inc., and

— MationalMortgage Insurance Corporation.

Until 2010the mortgageinsuranceindustry had not had new entrants in many years. In 2010, Essent Guaranty, Inc. (who publiclyreportedthat one of our
customers, JFMorgan Chase, is one of its investors) began writing mortgageinsurance; in 2013, NationalMortgage Insurance Corporation, began
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writing mortgageinsurance;and inJanuary 2014, a worldwideinsurer and reinsurer with mortgageinsurance operationsin Europe announcedthat it had
completedihe purchase of a competitor, CMG Mortgage Insurance Company, and that it had received approvalas an eligibleinsurerfrom both GSEs. The
perceivedincrease in credit quality of loans that are being insuredtoday, the ability to start a mortgageinsurance companyunencumberedwith a portfolioof pre-
crisis mortgages, andthe possibilityof a decreasein the FHA's share of the morntgageinsurance market may encourage additional new entrants.

Cur relationshipswith our customers could be adversely affectedby a variety of factors, includingtighteningof and adherenceto our underwritingreguirements,
which have resulted in our decliningto insure some of the loans originated by our customers and insurance rescissionsthat affectthe customer. We have
ongoingdiscussionswith lenderswho are significantcustomers regardingtheir objections to our rescissions.

When our capitalwas not in compliancewith State Capital Reguirements, we believemany lenders consideredour financialstrength importantwhen they
selected mortgageinsurers. Even though we meetthe current State Capital Reguirements, because MGIC's financialstrength rating is lowerthan some
competitors, MGIC may still be competitivelydisadvantagedwith some lenders. MGIC's financialstrength rating fromMoody's is Ba3 (with a stable outlook) and
fromStandard & Foor's is BB (with a positive outlook). It is possiblethat MGIC's financialstrength ratings could declinefromthese levels. While we expect
MGIC's risk-to-capital ratio to continueto complywith the current State CapitalReguirements, its level will depend primarilyon the level of incurred losses, the
outcome of our dispute with the IRS, and the volume of new risk written. Qur incurredlosses are dependentuponfactors that make predictionof theiramounts
difficultand any forecasts are subjectto significantvolatility. Conditionsthat could negatively affectthe risk-to-capital ratio include high or increasing
unemploymentrates, low cure rates, low or decreasinghousingvalues and unfavorableresolutionof ongoinglegal proceedings. In addition, the MAIC andthe
(G5Es are each expectedto proposerevised capital requirementsfor mortgageinsurers. There can be no assurance that MGIC would meet such revised capital
reguirements. For moreinformation, see our risk factortitied “We may not continue to meet the GSEs" morigage insurereligibiliyrequirements”and “State capital
requirementsmay prevent us from continuing to write new insuranceon an uninterrupgted basis.”

Downturns in the domestic economy or declines in the value of borrowers’ homes from their value at the time their loans closed may result in more
homeowners defaulting and our losses increasing.

Losses result fromevents that reduce a borrower's ability to continueto make mortgage payments, such as unemploymentand whetherthe homeof a borrower
who defaultson his mortigagecan be soldfor an amountthat will cover unpaidprincipaland interest and the expensesof the sale. In general favorable economic
conditions reduce the likelihoodthat borrowerswill lack sufficientincometo pay theirmortigages and also favorably affectthe value of homes, thereby reducing
andin somecases even eliminatinga loss froma morigage default. A deteriorationin economicconditions, includingan increasein unemploymentgenerally
increasesthe likelihoodthat borrowers will not have sufficientincometo pay theirmortgages and can also adversely affecthousing values, whichin turn can
influencethe willingnessof borrowerswith sufficientresources to make mortgage paymentsto do so whenthe morngagebalance exceeds the value of the home.
Housingvalues may declineeven absent a deteriorationin economicconditions due to declinesin demandfor homes, which in turn may result fromchangesin
buyers' perceptions of the potential forfuture appreciation, restrictions on and the cost of mortgage credit due to more stringent underwriting standards, liquidity
issues andrisk-retention requirementsassociated with non-GIRM loans affectinglenders, higherinterestrates generallyor
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changesto the deductibilityof mortgageinterest forincometax purposes, or other factors. The residentialmontigage marketin the United States hadfor some
time experienceda variety of poor or worsening economicconditions, including a materialnationwide declinein housingvalues, with declinescontinuinginto early
2012 in a numberof geographicareas. Although housingvalues in most markets have recently been increasing,in some markets they rermainsignificantlvbelow
theirearly 2007 levels. Changesin housingvalues and unemploymentievels are inherently difficutto forecast given the uncertainty in the current market
environment,includinguncertainty aboutthe effectof actions the federal governmenthas taken and may take with respect to tax policies, mortgagefinance
programsand policies, and housingfinance refarm.

The mix of business we write affects the likelihood of losses occurring and our premium yields.

Evenwhen housing values are stable or rising, mortgageswith certain characteristics have higherprobabilities of claims. These characteristics include loans with
loartto-value ratios over 95% (or in certain markets that have experienceddeclininghousing values, over 90%), FICO credit scores below620, limited
underwriting, includinglimitedborrower documentation,or highertotal debtto-income ratios, as well as loans havingcombinationsof higherrisk factors. As of
March 31, 2014, approximatelyv21.6% of our primaryrisk in force consisted of loans with loarnto-value ratios greaterthan 95%, 6.5% had FICC credit scores
belowG20, and 6.7% hadlimitedunderwriting, includinglimited borrower documentation,each attribute as determinedat the time of loan origination. A material
portion of these loans were written in 2005 — 2007 or the first quarter of 2008. In accordancewith industry practice, loans approvedby GSEs and other
automatedunderwritingsystems under “docwaiver® programsthat do not require verificationof borrowerincome are classifiedby us as “full documentation.”For
additionalinformationabout such loans, see footnote (3) to the composition of primary defaultinventory table under*Results of ConsolidatedOperations-Losses-
Lossesincurredin Management'sDiscussion and Analysis of Financial Condition and Results of Operations.

Histarically.the level of competitionwithin the private mortgageinsuranceindustry has beenintense and is not expectedto diminishgiven the presence of new
entrants. Effectivein December2013, we reduced all of our borrower-paid monthly premiumrates and most of our single premiumrates to match competition,
althoughin certain states these reductions are not yet effective due to the needfor regulatory approval During most of 2013, when almuost all of our single
premiumrates were above those most commaonlyusedin the market, single premiumpolicieswere approximately10% of ourtotal NIW andwere 13% in the first
guarterof 2014. In addition, duringperiods of decliningloan ariginations, lenders may seek to expandtheir mortgagelendingbusinesses by requesting discounts
frommortgageinsurers in orderto offer products that are less expensiveto borrowers or by requesting moreliberal underwritingreguirements.

Fromtimeto time, inresponse to market conditions, we changethe types of loans that we insure andthe requirements underwhich we insurethem. In 2013, we
liberalizedour underwritingguidelines somewhat,in part through aligningmaost of our underwritingrequirementswith Fannie Mae and Freddie Mac forloans that
receive and are processedin accordancewith certain approval recommendationsrom a GSE automatedunderwritingsystem. As a result of the liberalizationof
our undenwritingreguirements, the migrationof lower FICO businessfromthe FHA to us and other private morigageinsurers and other factors, our business
written in the last several quarters is expectedto have a somewhathigher claimincidencethan business writtenin recent vears. However, we believe this
businesspresents an acceptable level of risk. Our underwritingreguirements are available on our website at hitpJfwww.maic.comiunderwriting/index. htmlwe
maonitorthe competitive landscape and will make adjustmentsto our pricing and underwriting guidelinesas warranted. We also make
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exceptionsto ourundenwritingrequirementson a loan-by-loan basis andfor certain custormer programs. Together, the numberof loans forwhich exceptions were
made accounted forfewerthan 2% of the loans we insuredin 2013 and the first quarter of 2014,

As noted above in our risk factortitled “State capital requirementsmay prevent us fromcontinuingto write new insurance on an uninterruptedbasis,” in 2013, we
enteredinto a quota share reinsurancetransaction with a group of unaffiliatedreinsurers. Althoughthat transaction reduces our premiumyields, the transaction
will have a lesserimpact on our overall results, as losses ceded underthis transaction reduce ourlosses incurredand the cedingcommissionwe receive reduces
our undenwritingexpenses. As of March 31, 2014, we have accrued a profit commissionreceivable of $24 .6 million,which is includedin other assets on our
consolidatedbalance sheet. This receivableis expectedto grow materiallythrough the term of the agreement, but the ultimate amount of the commissionwill
dependon the ultimatelevel of premiumsearned and losses incurredunder the agreement. Any profit commissiorwould be paidto us uponterminationofthe
reinsurance agreement. The reinsurers are reguiredto maintaintrust funds or letters of credit to support recoverable balancesforreinsurance, such as loss
reserves, paidlosses, prepaidreinsurance premiumsand profit commissions.As such forms of collateral are in place, we have not establishedan allowance
againstthese balances.

Duringthe second quarter of 2012, we began writing a portion of our new insurance under an endorsementto our master policy (the “Gold Cert Endorsement™).
Cur Gold Cert Endorsementlimits our ability to rescind coverage under certain circumstances.As of March 31, 2014, approximately17% of our flow, primary
insurancein force was written under our Gold Cert Endorsement. However, approximatelyG5% and 73% of our flow, primarynew insurance written in 2013 and
the first quarter of 2014, respectively, was written underthis endorsement.The Gold Cert Endorsementis filedas Exhibit 99.7 to our quarterly report on Form 10-
Q forthe quarter ended March 31, 2012 (filed with the SEC on May 10, 2012).

We are inthe process of revising our master policy. The new master policy will complywith various requirementsthe GSEs have communicatedio the industry.
These requirements contain limitationson rescission rights that, while generallysimilar, differin somerespects fromthe limitationsin our Gold Cent Endorsement.
Our new master policy has been approvedby the GSEs, however, it remainssubjectto review and approval by state insuranceregulators. The GSEs have not
announcedan effective date forthe new master policies of all mortgageinsurers.

As of March 31, 2014, approximately1.7% of our primaryrisk in force written through the flowchannel, and 21.4% of our primaryrisk in force written through the
bulk channel, consisted of adjustablerate mortgagesin whichthe initialinterest rate may be adjusted duringthe five vears afterthe mortgageclosing ("ARMs™).
We classify as fixedrate loans adjustablerate mortgagesin which the initial interestrate is fixed during the five vears afterthe mortgage closing. If interest rates
shouldrise betweenthe time of origination of such loans andwhen their interest rates may be reset, claimson ARMs and adjustablerate mortgageswhose
interest rates may only be adjusted afterfive yvears would be substantially higherthan for fixedrate loans. In addition, we have insured interest-only” loans, which
may also be ARMs, and loans with negative amorizationfeatures, such as pay option ARMs. We believeclaimrates on these loans will be substantially higher
than on loans without scheduledpaymentincreasesthat are made to borrowers of comparablecredit quality.

Althoughwe attemptto incorporatethese higherexpected claim rates into our underwritingand pricing models, there can be no assurance that the premiums
earnedand the associatedinvestmentincomewill be adequate to compensatefor actual losses even under our current undenwriting




Risk Factors Continued

requirements We do, however, believethat giventhe various changes in our underwritingrequirementsthat were effectivebeginningin the first guarter of 2008,
ourinsurance written beginningin the second guarter of 2008 will generate underwriting profits.

The premiums we charge may not be adeguate to compensarte us for our liabilities for losses and as a resuft any inadeguacy cowld marterially affect our
financial condition and results of operations.

We set premiumsat the time a policyis issued based on our expectations regardinglikely performanceoverthe long-term. Cur premiumsare subjecito approval
by state regulatory agencies, which can delay or limit our abilityto increase our premiums.Generally, we cannot cancel montgageinsurance coverage or adjust
renewal premiumsduring the lifeof a mongageinsurance policy. As a result, higherthan anticipated claims generallvcannot be offsetby premiumincreaseson
policiesin force or mitigatedby ournon-renewal or cancellationof insurance coverage. The premiumswe charge, and the associatedinvestmentincome, may
not be adeguate to compensateus forthe risks and costs associatedwith the insurance coverage providedto customers. An increase inthe numberor size of
claims, comparedto what we anticipate, could adversely affectour results of operations or financial condition.

InJanuary 2008, we announcedthat we had decidedto stop writing the portion of our bulk business that insures loans includedin Wall Street securitizations
becausethe performanceof such loans deterioratedmateriallyin the fourth guarter of 2007 andthis deteriorationwas materiallyworse than we experiencedfor
loans insuredthrough the flow channelor loans insuredthrough the remainderof our bulk channel. As of December31, 2007 we establisheda premium
deficiencyreserve of approximately®1.2 billion.As of March 31, 2014, the premiumdeficiencyreserve was $43 million,which reflects the presentvalue of
expected future losses and expenses that exceeds the present value of expected future premiumand alreadyestablishedloss reserves on these bulk
transactions.

We continue to experience materiallosses, especiallvonthe 2006 and 2007 books. The ultimateamountof these losses will dependin part on general economic
conditions,includingunemplovmentand the directionof home prices, whichin turn will be influencedby general economicconditions and other factors. Because
we cannot predictfuture home prices or generaleconomicconditionswith confidence, there is significantuncertainty surroundingwhat our ultimatelosses will be
onour 2006 and 2007 books. Our current expectation, however, is that these books will continueto generate materialincurred and paidlosses, although
declining,fora numberof vears. There can be no assurancethat an additionalpremiumdeficiencyreserve on'Wall Street Bulk or on other portions of our
insurance portfoliowill not be required.

It is uncertain what effect the extended timeframes in the foreclosure process will have on us.

Cwer the past several yvears, the average time it takes to receive a claim associatedwith a defaultedloan has increased.This is, in par, dueto new loss
mitigationprotocols establishedby servicers andto changesin some state foreclosurelaws that may include, for example, a requirementfor additionalreview
andiormediationprocesses. Unless a loanis cured during a foreclosuredelay, at the completion of the foreclosure, additionalinterest and expensesmay be due
to the lenderfromthe borrower. In some circumstances, our paid claimamount may include some additionalinterest and expenses.
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We are susceptible to disruptions in the servicing of mortgage loans that we insure.

We dependon reliable, consistent third-party servicing of the loans that we insure. Over the last several years, the mortgageloan servicing industry has experienced
consolidation. The resulting reduction inthe numberof servicers could leadto disruptions in the servicingof morntgageloans covered by ourinsurance policies.In
addition, recent housingmarkettrends have led to significantincreasesin the numberof delinguentmortgageloans requiringservicing. These increases have strained
the resources of servicers, reducingtheir ability to undertake mitigationefforts that could help limitour losses, and have resultedin an increasingamountof delinquent
loan servicingbeingtransferredto specialty servicers. The transfer of servicingcan cause a disruptionin the servicing of delinguentloans. Future housingmarket
conditionscould leadto additionalincreases in delinguencies.Manaaging a substantiallyhigher volume of non-performingloans could leadto increaseddisruptions in
the servicingof mortgages.

If interest rates decline, house prices appreciate or mortgage insurance cancellation requirements change, the length of time that our poficies remain in
force could decline and result in declines in our revenue,

In each year, most of our premiumsare from insurancethat has beenwritten in prior vears. As a result, the length of time insuranceremainsin force, which is also
generallyreferredto as persistency. is a significantdeterminantof our revenues. The factors affectingthe length of time ourinsurance remainsin force include:

— the level of current mortigageinterestrates comparedtio the mortgage coupon rates on the insurancein force, which affects the vulnerability of the insurancein
force to refinancings,.and

— morgageinsurance cancellationpolicies of mortgageinvestors alongwith the current value of the homes underlyingthe mortgagesin the insurancein force.

Cur persistency rate was 81.1% at March 31, 2014, comparedto 79.5% at December31, 2013, and 79.8% at December31, 2012 During the 1990s, our yearend
persistency rangedfrom a high of 87 4% at December31, 199010 a lowof §8.1% at December31, 1998. Since 2000, our year-end persistency ranged froma high of
84.7% at December31, 200910 a low of 47.1% at December31, 2003.

Cur persistency rate is affectedby the level of current mortgageinterest rates comparedto the mortgagecoupon rates on our insurancein force, which affects the
vulnerabilityof the insurancein force to refinancing.Due to refinancing,we have experiencedlower persistency on our 2009 through 2011 books of business. This has
been pariallyoffset by higher persistency on our older books of businessreflecting the morerestrictive credit policies of lenders (which make it more difficultfor
homeownersto refinanceloans), as well as declinesin housingvalues. Future premiumson ourinsurance inforce represent a materialportion of our claims paying
resources.

Your ownership in our company may be diluted by additional capital that we raise or if the holders of our outstanding convertible debt convert that debr
into shares of our common stock.

Any future issuance of eguity securities may dilute your ownershipinterestin our company.In addition the market price of our commaonstock could decline as a result
of sales of a large numberof shares or similarsecurities in the market or the perceptionthat such sales could occur.

[¥5]
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We have $389.5 millionprincipalamountof 9% ConvertibleJunior Subordinated Debentures outstanding. The principalamountof the debenturesis currently
convertible, at the holder'soption, at aninitial conversionrate, which is subjectto adjustment, of 74 0741 commaonshares per$1,000 principalamount of
debentures. This represents an initial conversionprice of approximately®13.50 per share. We have the right, and may elect, to deferinterest payableunderthe
debenturesin the future. If a holderelects to convertits debentures, the interest that has been deferredon the debenturesbeing convertedis also convertible into
shares of our commonstock. The conversionrate for such deferredinterest is based on the average price that our shares traded at during a 5-day period
immediatelypriorto the electionto convertthe associated debentures. We may elect to pay cash forsome or all of the shares issuableupon a conversionof the
debentures.We also have 5345 millionprincipalamountof 5% Convertible Senior Motes and $500 million principal amountof 2% Convertible Senior Motes
outstanding. The 5% Convertible Senior Motes are convertible, at the holder's option, at aninitial conversionrate, which is subjectto adjustment, of 74 4186
shares per 51,000 principalamountat any time priorto the maturity date. This represents an initial conversion price of approximatelv13.44 per share. Priorto
January 1, 2020, the 2% Convertible Senior Motes are convertible only upon satisfaction of one or more conditions. One such condition is that during any
calendarquarter commencingafter March 31, 2014, the last reported sale price of our commonstock foreach of at least 20 trading days duringthe 30
consecutivetrading days endingon, and including, the last trading day of the immediatelyprecedingcalendar quarter be greaterthan or equalto 130% of the
applicableconversionprice on each applicabletrading day. The notes are convertible at an initial conversionrate, which is subject to adjustment,of 143.8332
shares per 1,000 principalamount. This represents an initial conversion price of approximately$6.95 per share. 130% of such conversionprice is $9.03. Cn or
afterJanuary 1, 2020, holdersmay convert their notes irrespective of satisfaction of the conditions. We do not have the right to deferinterest on our Convertible
Senior Motes. For a discussionof the dilutive effects of our converible securities on our earnings per share, see Mote 6 — “Earnings (Loss) per Share” to our
consolidatedfinancial statements.

Our debt obligations materially exceedour holding company cash and investments

At March 31, 2014, we had approximately§s42 millionin cash and investments at our holdingcompanyand our holdingcompany's debt obligationswere $1,297
millionin aggregate principal amount, consistingof $62 millionof Senior Motes due in November2015, $345 millionof Converible Senior Motes duein 2017,
5500 millionof Convertible SeniorNotes duein 2020 and $380 millionof ConvertibleJunior Debentures due in 2063. Annual debtservice onthe debt outstanding
as of March 31, 2014, is approximately&66 million.

The SeniorMotes, Convertible SeniorMotes and Convertible Junior Debentures are obligations of our holdingcompany, MGIC Investment Corporation, and not of
its subsidiaries. Cur holdingcompanyhas no material sources of cash inflows other than investmentincome. The payment of dividendsfromour insurance
subsidiaries,which otherthan raising capital inthe publicmarkets is the principalsource of our holdingcompanycash inflow, is restricted by insurance regulation.
MGIC is the principalsource of dividendpavingcapacity. Since 2008, MGIC has not paid any dividendsto our holdingcompany. Through 2014, MGIC cannot pay
any dividendsto our holdingcompanywithout approvalfromthe OCI. Any additional capital contributions to our subsidiarieswould decrease our holdingcompany
cash and investments.
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We could be adverselyaffected if personal information on consumers that we maintain is improperly disclosed.

As part of our business, we maintainlarge amounts of personalinformationon consumers. While we believe we have appropriateinformationsecurity policies
and systems to preventunauthorizeddisclosure, there can be no assurance that unauthorizeddisclosure, eitherthrough the actions of third parties or emplovees,
will not occur. Unauthorizeddisclosure could adverselyaffectour reputation and expose us to materialclaims fordamages.

Our Australian operations may suffer significant losses.

We began internationaloperations in Australia, where we started to write business in June 2007 Since 2008, we are no longerwriting new business in Australia.
Cur existing risk in force in Australia is subject to the risks describedin the generaleconomicand insurancebusinessrelatedfactors discussedabove. In addition
to these risks, we are subject to a numberof other risks fromhaving deployedcapital in Australia, includingforeigncurrency exchange rate fluctuations and
interestrate volatility particularto Australia.
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