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Our revenues and losses may be affected by the risk factors discussed at the end of 
this presentation, which should be considered integral to this presentation. These 
factors may also cause actual results to differ materially from the results 
contemplated by forward-looking statements that we may make. Forward-looking 
statements consist of statements which relate to matters other than historical fact, 
including matters that inherently refer to future events. Among others, statements that 
include words such as we “believe”, “anticipate”, or “expect”, or words of similar 
import, are forward-looking statements. We are not undertaking any obligation to 
update any forward-looking statements or other statements we may make even 
though these statements may be affected by events or circumstances occurring after 
the forward-looking statements or other statements were made. No reader of this 
presentation should rely on the fact that such statements are current at any time other 
than the time at which this presentation was given.

The risk factors discussed at the end of this presentation have not changed materially 
from the risk factors included as Exhibit 99 to our Form 10-Q filed with the SEC on 
August 9, 2010 and are available on our website.

Forward-Looking Statements and Risk Factors
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MGIC Overview
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• Founded U.S. Private Mortgage Insurance Industry Over 50 Years Ago (1957)

• Leading U.S. Private Mortgage Insurer (based on insurance in force as of 6/30/10)

– ~3,000 lender customers, 21.7% market share in Q2 2010

– Currently insuring ~1.2 million home loans

• Highest Capitalization and Insurance-In-Force Among U.S. Mortgage Insurers 

– ~$10 billion of GAAP assets at 6/30/10

– ~$2 billion of statutory capital at 6/30/10

– $202 billion of insurance-in-force that generates future premiums and associated    
investment  income at 6/30/10

• Writing Profitable New Business

– Tightened underwriting guidelines in 2008

• Actively engaged in loss mitigation

─ Both loan modifications and rescissions

• Increased Capital Position

– March 2008 and April 2010 Equity/Debt Offerings

• Monoline Form

– Mortgage insurance is the only business allowed

• Regulatory Oversight

─ State insurance departments require financial and operational examinations and 
regular statutory reporting

$51.8 billion

Book Year

6/30/2010

2008

2009

2010

2006

2005

2004 
and Prior

2007

See Risk Factors in Appendix
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MGIC Investment Corporation
2nd Quarter Update

• Premiums increased versus Q1 10

– Originations

– MI penetration

– Market share

– Less impact from future 
rescissions

• 1st quarterly profit in last 12 
quarters

• Inventory, notices and cures by 
vintage and geography showed 
improvement

• $6.4bn of gross reserves

• Expense ratio decrease due to 
increased premiums and cost 
savings

1 Refers to Mortgage Guaranty Insurance Corp.

     % Change

06/30/2009 03/31/2010 06/10/2010 Y-o-Y Q-o-Q

Revenues All Amounts Shown in Millions Except Where Indicated

NIW 5,900$      1,800$           2,700$      -54.2% 50.0%

Net Premium Written 330$         256$              295$         -10.6% 15.4%

Total Revenues 454$         371$              406$         -10.6% 9.5%

Incurred Losses 770$         455$              320$         -58.4% -29.7%

Net Income (340)$        (150)$             25$           -107.2% -116.4%

Paid Losses 380$         519$              580$         52.6% 11.8%

Notice Inventory (# of Units) 212,237 250,440 228,455 7.6% -8.8%

Investments (incl. Cash and Cash Equivalents) 8,486$      8,288$           9,481$      11.7% 14.4%

Operating Ratios

Loss Ratio (%) 221.7 167.1 103.5 -53.3% -38.1%

Expense Ratio (%) 15.2 18.4 15.0 -1.3% -18.5%

Statutory Risk to Capital (1) 13.8X 20.2X 17.8X

nm              nm

See Risk Factors in Appendix

3 Months Ending
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Loss Mitigation  

Bulk Rescissions
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• ~12% (~28,000 units ) of delinquent primary inventory in HAMP trial at 6/30/10

• Anticipate 30 - 40% of HAMP trials convert to permanent 

• ~19,800 Permanent modifications completed and still performing at 6/30/10

• Number of HAMP trial starts slowing since prequalification rules implemented

• Majority of benefit from HAMP already realized

• Volume of Non HAMP modifications including GSE alternatives increasing

• (2,055, 3,137, 4,180 completed in Q4 09, Q1 10 and Q2 10 respectively) 

Flow  Rescissions
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~86% of Q4 
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resolved

~90% of Q4 
2009 claims 

resolved

Source:  MGIC

Rescissions

See Risk Factors in Appendix
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Economic Environment

• Subdued Economic Recovery 

– Unemployment remains high

– Weak job recovery

– Low consumer confidence

Source:  United States Department of Labor Bureau of Labor Statistics, www.TradingEconomics.com

See Risk Factors in Appendix
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Housing Markets

Source:  U.S Department of Housing and Urban Development U.S. Department of the Treasury;
The Obama Administration’s Efforts To Stabilize the Housing Market and Help American Homeowners | August 2010
Calculated Risk August 2010

See Risk Factors in Appendix



8

MGIC continues writing business in all states for as long as permitted by state regulations

• MGIC will continue to seek waivers where they are available.  (Waiver for MGIC obtained in AZ, CA, FL, IL, KS, MO and WI)

• Contributed $200 million in 2nd quarter of 2010 of recent capital raise to writing companies

• Future contributions dependent upon holding company liquidity needs, RTC exceeding 25:1 which is primarily a function of the new notices and cures, new risk 
written and non-insurance related activities.

MGIC Indemnity Corporation (“MIC”) and related reinsurance entities

• $200 million contributed in 2009 to MIC a 100% owned subsidiary of MGIC

• Fannie Mae, Freddie Mac, and OCI have issued required approvals

• MIC reinsurance affiliate and subsidiary incorporated under the assumption that a state that does not grant MGIC a waiver would not grant a waiver to the 
existing reinsurance entities. 

MIC will only write business in states that do not grant MGIC a waiver and where MGIC is not compliant with capital standards

• MIC will write new insurance on the same terms as offered by MGIC where MGIC does not receive a waiver

• MIC/MGIC will determine which entity will issue policy based on the property state

• No more than (and likely less than) 1/3 of NIW likely to be written in MIC

2010 Operating Strategy 

See Risk Factors in Appendix
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Underwriting Standards Have Improved Dramatically

• Not eligible:

- Cash-out refinances         

- Investment properties  

- 3 to 4- unit properties

- Manufactured homes

- Reduced Documentation  

- FICOs < 660

- Loans with potential negative amortization

• Third Party Originator Policy – tracking and 
monitoring performance of TPO activity resulting in  
~1,700 TPO’s being declared ineligible

• More restrictive guidelines for soft geographic 
markets (i.e. AZ, CA, FL, NV)

• Guidelines changes would have resulted in a decline 
of 84% of notice activity in 2007 book of business

Impact of Guideline Changes
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Source:  MGIC

See Risk Factors in Appendix
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   Segment       2007     2008     2009     2010  

LTV:

       90 & Under 35% 50% 73% 65%

       95 23    32    26    34    

       Over 95 42    18    1  1  

FICO:

       Over 720 40% 58% 83% 83%

       680-720 24   25   16   16   

       620-680 28   15   1 1 

       Under 620 8 2 - -

Documentation:

       Full 90% 98% 100% 100%

       Reduced 10    2 - -

Instrument:

       Fixed/L.T. ARM 86% 93% 99% 99%

       S.T. ARM 14    7 1 1 

States:

     Arizona 3% 2% 1% 1%

     California 7   11     8   6   

     Florida 7   4   1   1   

     Nevada 2   1   1   1   

Flow Channel
(Through 6/30/2010)

% of New Insurance Written

Impact of Underwriting Changes
Mix of Business – Flow Channel

Source:  MGIC

See Risk Factors in Appendix
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Flow Primary Insurance in Force

Static Pool - Delinquency Rates 

 Based on Loan Count
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See Risk Factors in Appendix
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620-679
1%

680-719

11%

720+

88%

Potential for Attractive Returns on New Business

Normalized Returns on New Business
Based on Assumptions Below

LTV

FICO

>95%
1%

90-95%

27%

85-90%

51%

80-85%

21%

60bpsAverage Net 
Premium %

2009 NIW

• Implemented risk-based pricing in May 2010 
which will improve our competitiveness with 
FHA in the 720+ FICO score

Premium Rate as % of Insurance in Force 60 bps

Lifetime Claims Incidence 2.8 %

Persistency 80 %

Risk to Capital 17.5 x

Investment Income 4 %

Loss Ratio 29

Expense Ratio 20

Combined Ratio 49

Return on Capital (Unlevered) 18 %

Source:  MGIC

See Risk Factors in Appendix
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Recapturing Share From FHA

FHA Credit Score Distribution
B ased  on F iscal Y ear
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Source: FHA Quarterly Report to Congress March 31, 2010; Moody’s August 17, 2010, Barclays Capital August 11, 2010, MGIC

Source: FHA Average FHA LTV before premium financing is 95.5%

      Annual Mortgage Originations

1,400$       1,200$       1,000$       

MI Market 

Share NIW $ billions

10% 140$          120$          100$          
9% 126$          108$          90$            

8% 112$          96$            80$            
7% 98$            84$            70$            

6% 84$            72$            60$            
5% 70$            60$            50$            

4% 56$            48$            40$            

$Billions

See Risk Factors in Appendix
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Recent MGIC Guideline and Price Changes  

Nonretail and Retail – Unrestricted Markets

• Min FICO = 660

• Max LTV= 97% FTHB; 95% others

• Max DTI = 45% (min FICO ≥ 740); others 41% DTI

• Payoffs of purchase money second liens allowed

• Max loan = $625,500 or FHFA (Max LTV 90%; min FICO 700)

• Condos Max LTV 95%

17 Markets moved from Tier One to Nonrestricted

See full guidelines at www.mgic.com

Nonretail and Retail – Tier One Markets

• Min FICO = 680

• Max LTV = 95% 

• Max DTI = 41%

• Rate/Term – max 95% LTV 
(only loans currently insured by MGIC are eligible)

• Max loan = $625,500 or FHFA (Max LTV 90%; min FICO 720)

• Condos Max LTV 90% 

7 CA Markets moved from Tier Two to Tier One

Nonretail and Retail – Tier Two Markets

• Min FICO = 720

• Max LTV = 95%

• Max DTI = 41%

• Rate/Term – max 90% LTV 
(only loans currently insured by MGIC are eligible)

• Max loan = $625,500 or FHFA (Max LTV 90%; min FICO 760)

• Condos Max LTV 90% (FL condo ineligible)

• Effective May 1, 2010 MGIC replaced its premium plans with Credit-Tiered 
Rates 

• Borrowers with better credit ratings receive lower MI premium rates

• Given today’s high-quality lending environment, MGIC expects most borrowers 
would receive lower premium rates 

.76%.62%.49%.62%
85.01% - 90% / 25

N/A1.10%.88%.98%
95.01% - 97% / 35

1.20%.94%.67%.94%
90.01% - 95% / 30

.32%

Class 1

FICO 
720+

.38%

Class 2

FICO 
680-719

.44%.38%
85% or lower / 12

LTV% / 
Coverage%

Class 3

FICO 

660 – 679

Effective May 1, 2010Before

Summary of Changes

Source:  MGIC

See Risk Factors in Appendix



15

Monthly Payment Comparisons
Illustrative Example

$1,234

$1,180

$1,180

$1,144

MGIC 
Credit 
Tiered 
Price

$21 More

$33 Less

$33 Less

$69 Less

Difference 
in Monthly 
Payment

$1,213680 – 699

$1,213720 and >

$1,213700 – 719

$1,213

FHA 
After 
Price 

Change

660 – 679

90% LTV

Assumptions:

$220,000 Purchase Price
Owner Occupied
30 Year FRM Rate of 5%
GSE Adverse Market Fee of 25 basis points considered
GSE Loan Level Price Adjusters considered
FHA Upfront Premium is added to loan amount
All other closing costs and third party fees are the same

$1,379

$1,302

$1,302

$1,239

MGIC 
Credit 
Tiered 
Price

$99 More

$22 More

$22 More

$41 Less

Difference 
in Monthly 
Payment

$1,280680 - 699

$1,280720 and >

$1,280700 - 719

$1,280

FHA 
After 
Price 

Change

660 - 679

95% LTV

Lower Monthly Payment

Source:  MGIC

See Risk Factors in Appendix
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GSE and Financial Reform

Financial Reform and Mortgage Insurance

– Dodd-Frank Act creates new obligation for securitizers to retain risk in securitized assets

– Bill directs regulators to exempt Qualified Residential Mortgages (QRM)

– Regulators must define QRM taking into account features that lower risk of default such as:

• Documented and verified financials

• Features to mitigate pay shock

• Minimums (TBD) for housing and total DTI

• Mortgage guaranty insurance (or other credit enhancement) obtained at origination

– MI industry actively engaged in housing finance system reform discussions

• Data clearly demonstrates significant impact of mortgage insurance

Fannie Mae and Freddie Mac

– MGIC is an eligible insurer 

– Both continue to use internal analysis to assess counterparty risk

– Maintain a constructive working relationship

– GSE Loan Level Price Adjusters (LLPAs) continue to slow volume

– Administration expected to submit plans for both in early 2011

See Risk Factors in Appendix
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Summary

Headwinds

• Lower new insurance written

– FHA pricing and guidelines

– GSE Pricing Policy

– Slow to change origination practices 

• Subdued economic recovery

– Weak job market 

– Low consumer confidence

• Slowing home sales

– Tax credit brought demand forward

Tailwinds

• Equity/Debt Offerings Provided Additional 
Capital 

• Lower risk to capital versus YE 2009 

– Capital contribution

– Lower inventory

– Loan modifications

• FHA opportunity

• Attractive returns on new business

– Environment conducive to writing attractive 
new business

– Improved underwriting standards

See Risk Factors in Appendix
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Appendix

Appendix – MGIC Risk Factors
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Risk Factors
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